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Hi, my name is Ashley Green. 

I’m not the usual traditional type of mentalist. I use
my intuition to create a psychic-like experience for

my audience. I typically perform at weddings,
corporate events, and private parties. 

Towards the end of February 2020 I quit my day
job to pursue performing full time, and I can

honestly say it's the best, and most rewarding thing
ever. My aim for the future is to be the go-to

entertainer for wedding and corporate
entertainment in my county.

Hi - I'm Aidan!

I'm a mentalist based in the UK and I use an
inventive blend of traditional magic & mentalism
methods alongside genuine psychology. I perform at
private/corporate events and weddings and love
writing and headlining my public stage shows.

At the end of February 2020, I decided to step away
from my full-time job and move into a part-time role
so that I could work on improving my entertainment
business. My big aim for the future is to tour the UK
(and the world) with my own solo stage shows.

WHO ARE WE?

Aidan O'Sullivan

Ashley Green
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Instagram: @Aidan_TheWizard

Facebook: @GreenMindReader
Instagram: @Green_Mind_Reader
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BEFORE WE GET
STARTED
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What is a 'Residency'?

A residency is simply a regular place for you to perform at.

It's essentially a stable gig that you might have on a weekly or
monthly basis, for example.

A residency can come in many different shapes and sizes but the
most common venues tend to be either restaurants or bars.

What do I do at a Residency?

YOU PERFORM!

Well, that's what it might look like you do but the truth of the
matter is that your job runs much deeper.

You might be booked to help entice new customers into the venue
to help increase the venue's footfall or you may simply be there
to fill a longer than usual waiting time in between courses.

Don't worry, we'll help you understand all of this stuff a little bit
later on in this guide!

BEFORE WE GET
STARTED

JUST TO MAKE SURE THAT WE'RE ALL ON THE
SAME PAGE ABOUT RESIDENCIES...



IS IT WORTH IT?

Residencies are often great fun and can be very rewarding. Here
are just two simple examples of what a residency can do for you:

Firstly, you'll have a regular place to perform. 

This gives you the opportunity to test newer material, try out
new lines, jokes, scripts and essentially road-test EVERYTHING!

You can use your residency to find out what works for you and
your character and also what doesn't. It's a brilliant way to
refine your performances and hone in on your material.

Secondly, you'll be meeting new people... CONSTANTLY!

Sure enough there may be some 'regulars' but for the most part,
you'll be able to meet and entertain A LOT of new people.

You can use this to your advantage!

As soon as you meet them, they become potential future clients of
your own. Think carefully about what you do and how you can
turn that into an opportunity with the people that you meet.

Depending on how you do this, you have the possibility of leaving
your residency after each performance with a bunch of contact
details of some customers that were also interested in YOU!
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IMPORTANT THINGS
TO REMEMBER

BEFORE WE BEGIN
Perhaps the most important thing to remember is that the place
that you'll be performing in is a business too.

Because of that, they're going to want to see returns on their
investment in you so that they can be confident that hiring you is
the right choice for them.

Think about it it like a slightly different approach to a normal
corporate gig if that helps.

Start thinking about things that will benefit the venue and think
about ways in which you can help them attain those benefits.

REMEMBER - This is not about the tricks. It's about business.

Now you know a little bit more about them, you need to be
motivated and prepared to go out and get one.

Ask yourself 'why'? Why do I want a residency? Why will that
benefit my business?

FULL DISCLOSURE - We both feared rejection too.

Don’t be like us a few years ago, don't fear failure and stop
yourself from approaching venues. 

Follow these simple steps and you'll be able to confidently book a
residency without fear or hesitation.
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5 SIMPLE STEPS TO
GETTING A RESIDENCY

(PART ONE)
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1 MAKE A LIST OF VENUES
The best way to get a residency is to start finding them!

Begin by researching and visiting some venues in your area
or the area that you'd like to perform in. Yes, go and visit
them. If it's a restaurant, check their reviews, go and see
what their service is like, sneakily talk to other customers to
get their feedback - try a meal there for yourself if you can!

As soon as you can start stockpiling the things that you like
about each venue, you'll be able to pitch to the venue with
ease and if you end up working there, you can use the things
you like about the venue to your advantage. Write all of this
information in your list, spreadsheet or notebook.

2 HOW CAN YOU HELP THEM?
Now you have your list, think about why they NEED you, not
just how you can benefit them. Find the problems that you
would be able to fix and start compiling a list of benefits that
you can use when pitching to each venue.

THIS IS NOT A 'ONE-SIZE FITS ALL' SITUATION!

Each venue will be completely different and the way you can
help and provide a benefit will differ between each too. It'll
likely be a tough challenge to start with, especially if you're
not used to this type of thinking, however after the first 2-3
venues it should start getting easier for you.



5 SIMPLE STEPS TO
GETTING A RESIDENCY

(PART TWO)
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3 GET IN TOUCH WITH THEM
Make that first point of contact. Explain who you are, what
you do and propose the idea that you'd like to work with
them. The aim here is to get your foot in the door and meet
with the relevant manager IN PERSON.

If the manager is unavailable, find out when they will be
available and try to get their details. NEVER rely on leaving
your details as the only follow-up to this discussion because
it is far too easy for that information to get lost.

If you are able to talk to the manager at a convenient time,
introduce yourself and start explaining the benefits that you
have written in point 2. You should have these understood
before you go into the venue so you don't ramble on in the
meeting. Keep it simple and clear. Listen to them talk.

4 OFFER A TRIAL RUN
If they seem interested but not entirely convinced you'll be
right for them, offer a simple trial night to test the water.

Discuss your rates and if it helps to seal the deal, offer the
trial for free or for a reduced rate. This 'trial' is not the
money-maker for you, it's simply an opportunity for you to
show off EXACTLY what you do and demonstrate the
benefits you claimed to be able to do in your pitch.

After the trial, think carefully about whether you enjoyed
performing at the venue. There's no point booking more
nights in if you are uncomfortable there or don't enjoy it.



5 SIMPLE STEPS TO
GETTING A RESIDENCY

(PART THREE)
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5 FOLLOW UP WITH THEM
If you've offered a trial run, follow up afterwards at a
convenient time to discuss the finer details such as; how
often you'll perform for them, what days you'll perform,
what times you'll perform, fees etc.

If you sense any hesitations or doubts, remember to
reinstate all of the benefits that you can deliver and if you
can, talk about the benefits from the trial run. They can't
argue with the facts!

No trial run? Not a problem - Just follow up at an
appropriate time after your meeting to check in and see
where their thoughts are. Offer a trial again if they need it!

If both parties are in agreement over the details, get your
contract signed by the manager and you'll be good to go!

Does it suck? Or does it give you an opportunity to learn?

You won't always get a YES from every venue so if you don't
close a deal with them, accept that it wasn't right for you
and ask them why.

Don't interrogate them, just be honest. "I'd really like to
improve the quality of my services so I'd really appreciate if
you could give me some pointers on why you didn't book or
what I could change going forwards?"

6 BONUS TIP: GETTING A 'NO'



Obviously it might not be this simple with every venue you
approach but the aim here is to give you a simple process that
you can follow when you're dealing with a new venue.

As long as you are a GENUINE benefit to their business and
always have their best interests at heart, you'll secure a
residency with ease and simplicity. (This is important!)

Remember that Aidan mentioned in the podcast that he had the
right people (managers) approaching him instead of the other
way around?

Maybe he just got lucky? Well, there's no reason that you couldn't
be in the same position;

“Luck is when opportunity meets preparation” 
- Seneca (Roman Philosopher)

Go out there, and whether you’re performing or not, make it
stupidly obvious what you do. You’ll open yourself up to more
opportunities that after reading this document, you'll be able to
prepare for.

If you have any questions, we're only ever an email away!

-Aidan & Ashley

TheSuccessfulMentalist@gmail.com

SOME FINAL NOTES
AND THOUGHTS
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http://thesuccessfulmentalist.com/contact


BONUS
RESOURCES

Why Mentalism?
Finding Your Character
Online Shows
Failure
Interview with Colin & Chloe Cloud

Episode #010 covers an intro to getting
Close-Up Residencies but have you listened
to our other episodes?

We've covered topics including:

Listen HERE:
https://thesuccessfulmentalist.captivate.fm

/listen

The Successful
Mentalist Podcast

CLIC
K

HERE!

https://open.spotify.com/show/41CivTlicy4DWUkDGoQh5n
https://podcasts.apple.com/gb/podcast/the-successful-mentalist/id1512659543
https://podcasts.google.com/?feed=aHR0cHM6Ly9mZWVkcy5jYXB0aXZhdGUuZm0vdGhlc3VjY2Vzc2Z1bG1lbnRhbGlzdC8
https://thesuccessfulmentalist.captivate.fm/listen
https://www.facebook.com/watch/?v=2573442226318948
https://thesuccessfulmentalist.captivate.fm/listen
https://thesuccessfulmentalist.captivate.fm/listen
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